A4V I =—FrT v
it il R & K B

kB & B
A *
I B &
I #AVvy b -=—rF vy OREREHE
M #Avst-~—F7 4 v7OhE- - REER
IV ioRELEAE O
vV # U
I B L

HE, LAEORBY AT 2RI BELRTIRE (AL, Thics dbiawiR
BYATATHBHELZOEYZE L BEL LS L LT3, BHIL, EBL 5
WitF y P —24bE Vo X FTERF T~ NI L o TEBEON BN T, &5
LcPiilB > A7 4 OEFOERABERF v b v —27ZRBY AT 20 OHEA~ET
BV AT AR EEETARE L TRA DI ENTE S, _

iy, ZDOL3RFBEYAT LD BEEFHODL LT AERERLFL TS0
N, £L VI b+ e~<w—57F 4 v (direct marketing) THoH, £1 V2 b o v~
T4 VIEENEDD I ROIERIEEELGT T, ZhETPFEREIC
EERETDHZ LOhh - BLEREE, AREELILD, WRESL, &%,
EMBEEE L L, SHAEE - FRCBTHIERN LA VI ex—rF 4 v
PEUCTPEZEREAL, BERRY AT 4 DBENEEVREL T35, 20T
BRIZBSWTEA VI b e =—4T 4 V2L, FIRWBY AT 2EHD BRI
Lieh 3 5%icle~—57 4 VITBELLTHNESTS I L0NTED,

FROBANL, UED X5 RBENOHE Y AT 4 DHEEREE & OBIEIC R\ T

D @Ay b v -2 BB AT 2 0EANLSTRAR, ESRE—R [(BENRLS
OUTEEHE] FPEES L, FEBR6IE, KX TH2bN,
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B_ARE #—-5

FAVI b ex—brT 4 VI/ORNBARZRRTH LRSS, UTFTRET, &
AVI b e =07 VIOERBEXRFL, ROTHEBEY AT AEID EER
BELEFA Vv I+ e x—br T4 v I/OER - BBERLL THHL, BB ET
VI b em—r 74 vI/OHBBIZI T LRbINMEBEES © HilvER
T5,

I #4L o b =574 50EXEE

AV I b e =T 4 VIPRBYAT 2 DBEETEE SO L 5 BEL T
LT BIDITIE, ETEA VI b e =—F 54 v I OEREEL B
THZ EnbBEDRRFTbinw,

FAVI b e == T4 VIBRREHREDL S To~—r 74 v/ BREEIETO
PEDVCTIRLT L L IFEER TR LU ICRBERS 2 HiTilisw g, 2Tkl
BHEENEERINTWEE BbRBY 7AV S D EA VI s <=4 T 4 VY
4 (Direct Marketing Association) O EFRIC S & ST A EDLZ LT
LIy, FREIWE, T84V Fevx—trF 4 vy, 56955 TCHIE
IR Y ARV A BIVO/HAE VIR RAIRDZIEXEPNLLT, 12953
WIZERU LD BEEAYRAGS WHRAYAT ADT—0r T 4 VI THDY], =
DEZENTETHLIIC, £AV2 L+ e<x—rTF 4 v/ X EREERKOB L)
B, F£1CHBELOWEE/RICRTS £1 L7 b Y AR VvAREEAK (direct
response advertising media)® OF|H, L2 FhCI-T HkbIhby A
RYAR IO/ HBITEG | DOBIERTRERD 2 ErbBH S35 2 &R TE Y,

2) M. Baier, B. Stone, H. Katzenstein and W. S. Sachs, M. L. Roberts and P.D.
Berger jg &35, ZOEEFREAL T35, (M. Baier, Elements of Direct Marke-
ting, McGraw-Hill, 1983 ; B. Stone, Successful Direct Marketing, third edition,
Crain Books, 1984 ; H. Katzenstein and W.S. Sachs, Direct Marketing, Merrill
Publishing, 1986 ; M. L. Roberts and P. D. Berger, Direct Marketing Manage-
ment, Prentice Hall, 1989.)

3) M. Baier, op. cit., p. 13.

4) FA vy bV ARVAREEREY, hxes, FAvr e 2—n, BE, HEEk
EDOHIRE R, Tv e, o3 EOBHEEME, WAETLVERETHT » 7 ALY
D= o= 25 7TE, SHELEENLERIh, BEOBESCRGICET5 H#FE
FIEREN - WHAAMCEEIRD LV OIBEEL - TV 5,

5 AR [#14 Vv s -=—r7 4, V7 OBEHE] [RTERE] SB35 E25
FEFN624, 113—124F,
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ALV b e =—r 74 V7 LB

EREA VI b e x—5T 4 VIDRLBEEHETHY, HBEILDOTIEKHTHS,
—HREEA VI b~ T 4 VIS B L - CREWSE (mail-order) A3
BRIN DD, BEFFENLED X 5 mAETS &4 TEFEHETS B
BDTHD, TPz, UFTEEA VI e =—rT 4 VI/7OEFRHVEEE L GRIE
BRa MBS 32 LI2T59,

EC, ZHELEANSEESHOREEA VI s =5 T 4 VIZIIROL 572
HAHEEFL T3,

FAVI b =—F7 4 VIDEREEDE 1L, TOBEREENORL R
LHEROERIGE © WHRAME THBHV, W7IUFERDOEREED HAHEL
1, B%, X, #E BTV —EHORFERBRCEWT, £1 v 2 e )R
AV AREEEA B L TE 4« OIS i ddb b B RE [MEE M TR/ A=
EEXNDZEERERT D, &5 LICBRIEORITEMI D & DU THRG [M45ERH
KEE -BEBHOT 4 — KRy 7 s A— 7 BNBEHEIH, BFRCYAHEVABE
O/H 2 TG [ DRERMREEN b IHENRD, TLT, TDX 57 WoY4FEERH
CHREINICRFEERD7 4 —F Ay 7 « A= THBLT, BREIELEMEL
Lo THBCENS 2 LISl D, Tihobb, E0L5AEEN, A%, o, EC
T, FhEFEVCOIBEORBKE, MENS, MAoBEE, BREAY, BELHC
BT BE®HMA, 74— F 3y 2 A—F2BULTRFTHDILAVI bev—F Ty
VAR ERCEEIND, &5 LTURESHIEE « BGIERIL, TFekw-
TREFACERIND 2 LI L » TEHTBEZHEINT 5 DO B LD EED

6) LivLisih, T &% - TERBRCKTD EFA VI b - =—b7F 4 vI7OR]
Bt SR X M B bl Tl s, U AR Y A B X0/ B DV EE S BRI B
THEEAETH Y, TR & SWTEEBE~NDEATEE S DL INIDTH
WY, £Av I e =—4F 4 V/ORBBEREIFK IR LD, Losl, #
BB L, 25 LILBLAHUESTEBCEL TAT LI RIS RS bOTind
W, TRz, I TIRAELEOBEND T ORBEN LT HTEE L CE
BT L& T %,

7) Cf.H. Katzenstein and W.S. Sachs, op. cit.,, pp. 4—8 ; M. L. Roberts and P.D.
Berger, op. cit., pp.2—3.

8) £Vt =—FF 4 VIRBOCTHWBRATSBMMEOEED TR LER
EhBdork, BRFHEEH (recency), HEBE (frequency), k X VRS
(monetary) &4 & S BEEDHERSITT (REM 5347) »mHBLhcH#ETH S,
EL Vo b =—FT; VKT BHSMMED oV Tik, M. Baier, op. cit,,
pp. 151—181 ; H. Katzenstein and W. S. Sachs, op. cit., pp. 133—154 % &:fEx
atc
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B PRE -5

Lish, BEER BT~ — by 7 4 v/7BBREDIRE L L TBAZhS,

R L CBE OESREC BT 2 BRIZEZDHS, FI1 VI b e=—F Ty
VIR B LIS X5 IRRITEMERERZILTLARIES RS DT, #
BEEEDLERECNFEEDNFRILEEC L 2 HBRE~OHEMBEROREL, A
ENLRE~O—FENLERCEEB AT TRINDLDTHD, TOHH
LHEBEDOD HEHOBANFEDOERET L o THREIRIDDTH B2 E 5 DT
BIL CHABETH S, =5 LI YHEEROFRIEZEDO—TT A, Tibb
FRD7 4 — FXy 7 o L~ 7 DRIMOER, TFC LT HELDHEEZL [%
ZlELTMEIhDZERieh, BHHEE L CEE S hHBMo~DERE
EOWBEEIABIR 7 4 —F w7 e —T2FTEEA VI b e =m—FrF 4V
RHNTELELRD,

FAVI b o w—b 54 VIOREREEDHE 11T, ik SRx U ED X
STEERD7 4 — Foly 7 e = 7% LD HG [ SEEBFEDEREEDOI T Ak
THo,

A VI b e == T4 V7DHE2 DR, TOBERMENLIRAICEBEET
DEEBETH D, v~r T4 V7 « 7 v~ DBHNLIEREGE & BiEHRTY LK
T5 &, DEEEEYERT A« /NEESE, mit, Wi, BHRE Belhs
DEAD=~4F 4 V770 —DOEFIRBRAORKEHATHY, LITHr-TE
heEsMT~—r 74 VI7BBEORKRITATEL AT EATE D, EAMVE
ERBC L > THBEED <~ 74 V7« F v F LT X » TPHFEBRREIRV 2D
HWREOWMBEBELHHT 2 2 LB ERROGEELDDL, WF|OHELT
DNEERCBIT B~ — 7 7 4 V7 BRORTHEIDHEEE OB ERRCEL Tk
EHRCERTHH', ThrACK I VAL SREET L 2 LAULETH B
BDITAZMIE BT,

TR L CTREPFEOHS, TOEEHEDLC <~ T4 v 7r—0DF
FIRBAORMKEH ATBERTEAEThBARTHY, B~x—r 74V 7R~

9) T.S. Robertson, Innovative Behavior and Communication, Holt, Reinhart and
Winston, 1971, p. 123.

10) M. E. Porter ¥, &5 L7/ NEESHCRT2BEAECEL CEHRERDE LS

. BROEEHENE ICIERE (nonconvenience goods) {TOWTAKEWT L %HE]
L LT3, (M.E. Porter, Interbrand Choice, Strategy, and Bilateral Market
Power, Harvard University Press, 1979, pp. 135—197.)
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L Vvy b ev—bT 4 vy LRREELTE

TUFHFEECNERT 2, Thdi, BFRIPREHE VI =—FrT v 77
B DR ERNEIRD LN EI VI b o ) ARV AREERGLYBL CEE
Z L EERNCRHEL, §R, KW, B BTV —E0RGBRIIoL v
7 r e VARVAREXENEL TETIND, CCRBADR~5 T 4 V7«7
v 3@ ADEBFBC R STIET B L Ldic, TIRVBFTO ERRE
HAD=—4rT4 vy 7r—1ka VgL 5 5F[EEEYEAL DR D, SHERIIHL
foe—bF 4 V7 e 7 —OIEROWEREE, BEORENFED<~r T 4 V7
Brer gl L Cbo~—r 54 V7B, LA TEh -0 T4 vy 7
kel L THEIT IR BIETH - LiTic b, R, BEO~—r 74V
7 e 7o —CEMARKEST S 2 LR E o TOREG T Db o TE it ES,
SRIEE, HMREEEL EOWEMEFEFCLILEA VI b e~y T 4 VG
L, Thrhigs - RERE, e, BRiEEEEL R L LIEEZ DR
HEBEREOHIOBRL L TIRL B ENTED, 25 LERE, #11v7
bex—=b T4 v OEERECERTAESIGLIRBc—r T4 v e T
B~ DIV « hHEE L F 2 TO~— 77 4 YI7BEOHEFRRC L > Th b &
n5LOTHB,

EA VI b e<—=br7 4 VIR 2 ORI, BERENDRIICCDISIAE
EBRROEEHKETH 2,

I #4720 =TT 47DEK - ERER

BIECHRTERISIT, FA VI b« =—F T4 v7IRBEERE L CERES
ORFFadke, IO HEEEEE U T EIESNED 2 D0 X - T HES3 bR
o AHITIL, ZOLMFA VI L ev—rF 4 VIDBENRRY AT &20HE
EHERXTHBRELL LEDI SR BEL TWB0hy BHL TV J:L
i3,

W > % 7 A DEENT, POl A7 ANE OB EY ERT 5 L TR
BIE% L SHER,S OGBSI BERE, SIVMEY AT ARNLOWEREY

1D BNIER MTOBEEOBTHR | BEWBSH, Mf6247 A118,
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B ANE BB

ERL X5 LT alc, ZOHKLSD X5 HER, LHERE L5 BB, D
IoTnb, MEDRERBIEE Y AT A LNEY A7 sORBTHY, Tk
FEOHMBREICIIZAY AT &, SRV AT 4, B - HRY AT 4, IR
VAT AN EOWBBREY FHTHC LT FBTHERAR « WHEESAS TR
51, JBY AT AL 5 LICREOELL,: D RELHELZT, Tl WiCHED
FICHEIG L TV T ER L - THEAF 3 » 7EEBRL T L, AER BT HEEY
AT AOWEEENY, WBEEROEHR' L X055 X5 FERE, HKNE
BRI bl 288 LciBRT 55D THD, £A VI L e Rt F 4 VI
WY AT A OBELT L BRTDFcle~—r T4 V7L L TRATES,
COXORBEBELAA VI L e =TT 4 VIDER  BREEY L LEER
ELTHEDSTAIENTED, XBRAS VI L e =—0T 4 VIDER - BB
BHBY AT AOBRELAAHEETHHE, b5 1 oORARRETHLEN
H%, TichbRAEBEOLTTHS, D EOHELLRERE, HIWEE BX
UREBECOVCTERERBBL TARL D,

(1) BRERBEOXIL

HEDOEBL
EEAERR»DEEEFRRANDOBITE L DL, KREBEEEEORDL LR
FT=x] ELTR2ZONTEIERENRD, MEEN, HEEM, & IOEHH
D3I ODRFETEHERLLD0H D, TOME, WETHI—HTa ) HEO I
THMINELEEEh, A CERT 1 794 74k = Y BFLIRA2EACH
W, 25 LHEBEBREOERC L b - GRER KT 5 MBS ORI
SECHRLTED, ZOREEECCICTHLT B0~ 5 4 v 7RI X
bOTERELRBEL > T 5,

DL S IO REEENDOEANLERE L T, ko 22o083F 2 bh

12) BMIEAR (Tl AT 23/OHE), Ty —2 > a7 [x—7 74 V7HREOB
REFE) ObEEE, R84, 45—67H, :

13) HAIEARR (968 “HER” OFH] [EELMA] AARFESH®L, Vol 9, No. 1, g
FI604E, 18—27H,

14) HHEESRILC OV T, BENIER MEERSRE - cOoRERE BREE) NMERER
Bl BABRFESEA, Vol 11, No. 3, FEfI624E, 139—155BE % 2B X,
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A VI b e=—FT 4 v LTS

B0 E1X, THRERERDOTEOEMAIRET S 0H 5 W IRHEERDOEL R
MBI ER L > T TEERCHLTHHE, F213, THEEHEENOBE &
L, ThiZfGL CREBAROTE®EL 5 & LiC X » TS5 ik
THD, FZIHMENC X 2 TR, BEFLFRAEC X 5 THERESLE X
Eh5, FAVvI b e==bF 4 YIRETHELA VI P« YARVARERXEL
TBE - BEBROIEL, 05 b HEOHERLE X5 THEERMER L i
bhoTib,

AN CIEL X 5, £1 Vv 2 b s =054 VIR OBERENADE D
BEOBASHHE T s EREZON T AL HELTRY, ShixBL TEED
B, BEER, MROBEB, BESI, BESHFCETERITEFCERER
hod, 25 L TURESRCEE - BEERILT -2 —-R L LTERESh, £1V
b e w—y T g VIREN B BITHERREL 175 BOEER Bt
5, HEOSHRIL L LIS TTHTHERDERD & TD £1 Vv b <—7
74 Y7 OEMMEE, Z0L 5 RERIEOR TR S L O HREROHIR -
B AT AXHEETHLEBLT, HEBMBOREERCH LT HIbDFE
LD 5B L LBLDTH B,

HEED 71k

HEED 7 (L™ L1k, EEZOHMBBEHRCHETS @ IEEshs X
D, BMEBACKEL COBRAEENVNRLET S E2ERT D, MFECBTHL
ORI & 3705 BRIEFROSHKL, HDWL 7V ERERFEREDHE
BIRREEOERIC L » T HBEEOEMILIEL CHAL, TOKE, MR
BACBELTHMEIIS VA7 (perceived risk) A CETTA LT T
oo
—RCERBEFTROHE, HEEIEHA HD\ X [EHET EREBET,
B, BE, FYAVRESISEAMHMRBRAYEDERL L TRETHZ LT
Po ZHEHL TRERTCHIT 2MMERE LM v 2 b o ) ARV ARECER
ShICESHERTHY, ERBACKT 2 EYERCHNTEEGAE IhD ) 22

15) MmEHES MEERSOREBL] avhER, MAG5E, 92—93H,
16) MEAIERD, BB, FAFI60%E, 20H.
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B ARE H—-5

Ha Y R&E{ B THAH, 25 LICRADD & T, HEBIRDLH7L22D
VAZHRFERER L2, 1 0BEREECBELCEZ Y 5 2FBRCHT51B58H%Y
IEFTBZ &, o1 DX HFDBEOERLMADKR I & DR D FRITHKHAL
THZELTHB, SAOBEBBIINS 2200 ) A7 BIBFBRIC OV TERL o4
FBEL-TB, bLMHEEZOMARERCHETIOE RHB T, DL
BERNER D EDMEY A 27 DHIBEES TR, BEBFER [k BE
FRELTHEIhATRVTHA S, BEEO oLk z 5 LARSHEREERT
LSEOERMBRENE L3R, BEFROFIRAC L bl TRETI 2 EIE
HMEY A7 HBEENAFOBFRLEY B THIEL 522 L k& BEXREL
T35,

HEREEE O BN

R IB T 5L HRFEEOBINT, HEEOBETECHL TKRD L 5 a8y
BLET®, Fighb, TUHREEOHINC X - THEMC 2 ) iR I h -BBE
PHERB—T], HERBOFEL L THRIBCHT 2 HR0E % 5 7m0 TRBEIEHIC
Y Y TCHRBREMAHAL T35, TORKE, HEBMHOBAEALLEL, &
EELE >TORMITETETHA L DLy, BMESD (time pressure) A3
FYVHCHMBEINRD IR TE TS, 25 LICRED L &T, BO TR
w2 VEMCES DD XFSERFRARAAOND L 51T o0obh 5, HEE
BETHOBANORIEE, &5 LRHBENDO AL = ) REESONEET

17) BEPFEFAZE (in-home shopper) BT 25 h ¥ TORBIFE T, BARERT
FIATABOME Y A7 X EHFFEC T2 )5V, BEEEFEEEEA
TEhRRETLEAOCH S - LAEHIA TS, (D.F. Cox and S.U. Rich,
“Perceived Risk and Consumer Decision-Making : The Case of Telephone
Shopping ?, Jowrnal of Marketing Research, Vol.1, No. 4, 1964, pp.32—39;
H. E. Spence, J. F. Engel, and R.D. Blackwell, “Perceived Risk in Mail-
Order and Retail Store Buying”, Journal of Marketing Research, Vol.7,
No. 3, 1970, pp. 364—369; E. N. Berkowitz, J. R. Walton, and O.C. Walker,
Jr., “In-Home Shoppers : The Market for Innovative Distribution Systems ”,
Journal of Retailing, Vol.55, No.2, 1979, pp. 15—33; S. Sharma, O.C. Bearden,
and J. C. Teel, “Differential Effects of In-Home Shopping Methods”, Journal
of Retailing, Vol. 59, No. 4, 1983, pp. 29—51.)

18) D.F. Cox and S. U. Rich, op. cit.

19) L. L. Berry, “The Time-Buying Consumer”, Journal of Retailing, Vol 55,
No. 4, 1979, pp. 5869 ; /NFUETF [H [FEEHE) OR] BARFEEHL, B
604F,
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FAL VI b == T 4 VO RRRSETE)

B bicbl, BERTRI 0L 5 kBRSO ETEZRET 0L L T2
VIR E TR L 70D,
BENFGERT2ERME, L TEI Vv« VARVAREELBU IS
DIFRNEBBCBT2BERBADEKTI IS LDTH5HY, HEELERIFRD
PR ET B AIERFCIEC TEBTH B2, —BCEHEITD Ay - D%
BT 5 DIZLBEARERIIEL, EhFDAy v— PR FNEYRITT ZEOE O
BB I8 I 5NERELIoT B, EBITAL VI L e VARVYAR
HIOIMBPAR IR TN D Z Eb, MHICEIT 5B A LT 5l E
FTHHEEOEFEEAIKNBCRRINS, Tihhbh, MKESIBENEFOLR
AT 5 KRB ERAEBAT RO LAEOHEZ L2, LN THEAL V2
Pe VARVARERBUCERRE:, TR TAEMRETS & THE, B
DIEREFED S OFRIECHNTa VERERASHIN TS Y, Thd 2BEHE
2V EENTEEFBRTHD L2 D,

LantE ) BAEERER

GELBAEEML, BBl E Y AT ACRT AEBO SRS
HEE VAT AOBBEREINTENE R0 T2 ENTE D, SR EBEYCRY T
BT 2lediliBa 54 veiEkkL, 2 ) & LofReREL LTI binn
WE DM, FOERNLHETHS, LEHLEBERELLT=2) 4 ofH%kd
DERBILLREBERRIEETLELTL, FRELTLLESRESBEELR
X oThEEN2 ) HOHSAEREEMBCIET 2 REELRIET 5 )
DTXTcL, Tiobb, PFREMCRT 5 E 2 OEHOIEROYEHHNAH 5
728, FITORRGHBOEREYH CHIHFFHBESFTELE w5 —F, HEx05k
FIL bk o THBEECHTHEFROHBBHEXET T2 Lk, 22Tk
THB OSBRI T 5 BIEINTEE L CoLR@EVBAERER, KEkov v
<ZHEETSC kD,

HEDEA VI b e 7w—br7 4 YIDRBEY 0Ly vyl sdic
HHBIEFREYEEY AT ALELZ I ERIDBLDTHD, T TOHIGEBRILL

&

ﬁi@%f’_\\t, WiEESE, 121,
. Porter, op. cit., p. 102,

. Stigler, “ The Economics of Information”, Journal of Political Economy,
.69, No. 3, 1961, p. 224.
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H_TRE B—%

AV 7 b e=—r7 v7OBERECHHEESECEKLL, BREFFEANRG|D
BE L TONFREEXNES ST, LA -> TEOVBEDHIINS@BHE IR T
5 ECBEBRAL TS, THhbb, —BCBERFECET 2G| 0OBLE <« DHE
BOFRRETHY, £4v 7t ) ARVALER AL CEBEMCIIEEHHIC IR
L5%, tOE, BENHETHIHHMMEL, L2 BB LRI @«
BRSBIERTH B ELTh, ~—r 7 4 VI ORBRERHERT 25 THER
B 2 CHEHHMETA 2 ENTREE /B, 2D L 3ARERICE VT, £A V2 e
— T T4 VIR T 4 VI OHREREREL 0D, SRLLIEBRENRYT
R BHIDDEFEY AT A OBIABEIETEEELD 55,

(2) #limEOLL

JVYy b e H— FOYER

TR X 51, AEEOHEZFRISHERLED, TOKELL THE
THEOTNHEREE ET ETHARTIEACH S, 25 LICHBOTRREEE TR
T, ST BICDOHED 1 DILEADHEBEEOEETHLY LD FET
IREEL, ThEREEMICHEE B L 55 VAT A% BETLZLTHD, SREY
AT ACBTD 702y b e 21— FOERIY, 0k ER5I4FEEEOBRGE
Zhdd T B,

7vyy b e — FOREKBEEL ID (FTHEE) Btk L OWREEIETH 5 2%,
BMICERRE D S0 bAIHE, & EELAMBRIEREOBFRIERETSH
Bo M= FRITEERIZ VS y b o 1 — FEREENE L THESE & OE B BHRE
EOREM Y BHTHLRTER™, WEENZ VY P e —FEBWTH-
Y~ ERAERWATEEHEG, ThIRE b TRATHERII VY, b o 2 — R
TERC7 4 —Fy 23h, BEEEOBERHREL TUNEIRBZ Lk,
SO L TREINCBEEOBERRIIY - FRTEACEVWTBEE T -4 ~<—2 &
LTERSR, §4Vv 2 e~—br74 V22 BU TENETRNEHEMS %3
THROEERKEELLD, LRIV, b e h— FTY ALE Y IEBEENT &
ShicHée, BOEREEE L ONGIBERIE = ) BRPIBBEENLEEIh S Z

23) BAHZZ S Lz vy y b h— FIRX AL - EEIERISERiEY~— 7 o b L —
X—DHIENREE E U THE ST Th5, (ARIER =~ v b v—a—] [ER
REEHERE] BE156%45 5 5, FEFI625E, 77—94H.)
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FA VI b e=m—rrT v ERRSEETE

i, BE - WG ERYESEICHRE - WETHZ EBXWEEL LS, BELD
R IBROBE L NS £1 V7 Lo =—rF 4 VPR L 5T, 7V
Ty b~ FRHUED XS REEND ORFHICEE - BMERBRONEFRLL
TEAVI e == T4 VIES®ET T2 52 CEERER LA,

VAN v 257 4 DRE

ﬁ%-%ﬁyx?AK%ﬁéVANyx%A@ﬁE®£kéayel—ﬂﬁﬁﬁ
EO7— s X THC L, 7— 2 BELHET 5880% b0, FBEE VAN i
ERRAESEMEEC L 5 Lo WAXAD T L0RE SELT R BENSS
M, ELIEBEBEOWTARIES, VAN ORI T, (1) HEHOY —~F4
A AR, (2) v—EAKEDOHLE, () EEIROBY, ) W, FiER
¥, MRAEE, MROBEHSCETS2 .=y~ vOKE, (5) EERER
DIET, (6) %M, WA, ABMECHI BHEOHE, (7) AFEOHR, &%

QOERNLIHENRDY, ThODHERDINT, M VI b ev—brTF Y
FEBEYETTS 52 CLLRBERLDIRD 2 ATHB,

BT, £AV2Fe~v—FF 4 VLB TERERMORELD AFF TR
E LEEEINIIESIC Y ABARERT 2V EL, To&bERN =z Y Bk s
LizB o THBEERIEAT L™, LT, ThREWHRESHTIHFT
V7 bhem—bF4 vIDERESTRERRBELLS, £EMRy bV —212%
IR¥ERRy Py —2icE Y, VANZRBUTRERDOY — F&41 20M8HIh3
CEIZ X o THREE L TEREEREIEH I RIUE, BEEBAOEANDZICy—E
AKEDRE ECEET S 2 L1l b, H20, BERFELPFHELTE 41 vy
bew T Y RERIRBAOBKIEER A S L THEEE OB ST
U e kT N TE SR SR L s\ odd, HBORELERL 5 5 2 ) Erhgyics

24) L. W. Stern and P. J. Kaufmann, “Electronic Data Interchange in Selected
Consumer Goods Industries : An Interorganizational Perspective”, in R.D.
Buzzell (ed.), Marketing in an Electronic Age, Harvard Business School
Press, 1985, pp. 56—58. (EMAFER (=v 7 b e =y, 7RO FEHK] TBS
7Y & =%, HERIG2SE, 97—102E.)

25) Cf. L. P. Bucklin, A Theory of Distribution Channel Structure, Bureau of
Business and Economic Research, University of California, 1966 (HAIF#
R MRERNSER] TASEE, BIS2FE.) ; kT, HFIER fER] 52
B, RIS,
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B« REFHROBEFNFEEL LD, VAN OFBics bied = VK « EfEls 7~
SRZBC LD, EEVROBVSCEEFREACETOREII 2Tk Ta ) kX
8B THHA5,

SRENOBT Y AT A DRBE

Y AT ACETBEEE N AT AL, EEECREINSL L ICH
BEDEREND HZRE~O/POREY FEEHLLTWBH, hit £1 vy
b= b T VIOREOHREREER L LTRBINSBE, COVAT AR
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