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1. (FUBHIC

EAETIE, - EXLoERPLHEEMRRIL, ¥y FR, Y bPokk—R %
TRV AMBOBEDI LA LTBY, HEORL 2, HE (BIGEE
P— U AR, BERME L RS R L) BT AW X O — L ZARD
BNDEIICHE->TVD, AFTIE, WHEOL—L AT 2 HEHEREL B
WALT 272012, MAEDL—VADOLBML 2 —%4T5. 7, Mk
B2 & O AN LRI, ZHEOWMA X O — NV ADOME, WF]
EDE—NWAIIT 4 =3V ACE 2 258, MAZOL—VAOFEIUTHL
Titl, wBICHETREE 2T 5,

2. mFEOBE

FHRRIZ BT 2 MF X (organizational ambidexterity) 1Z2WTOREZ1X,
A ZHME RS 2 D) AR 2 AT O MLER LA & GBS 24T ) AR 2 X T 5 2 &
T, WBELBILD2O0% 2T 2 L) BHEZ RIS 2 A=A L ELT
Pl N7z (Aman i3, 2022; Duncan, 1976). #% (XHARN O FETE B AR —
OBEBIZHEFTOND X IZTBEATHY, #ESEF A+ 3 v 7128 T
LZHEERBEINEESbE TV ZETH D, ThHOMEIEHIC, HRkoRE
FFORE)IREIR & R SGE LR LB 2 L3¢ 2 05H &, #rl C
VENTORWIREZFER LT LA/ RX=v 3 V27 BZE L Ti&1t
ENn7: (March, 1991),
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FROX) RMEENZEZ T LT, #EEWK % WA X (sequential
ambidexterity) Wb/ I N TS (LavielIh, 2010), ek 72
WA & &1, GHERHALZ =212 20 Tld %) TH—0OMBHE 25 2 7

Do E L R 72 0B X D RBRETEHOM T 2179 2L TH B R %5
HEE, BN ZREERE, ZORORMWZITFEHE VI BTHRYELT ) HZ %
19 2 %%T ] (Aman i3, 2022, pAT7).

512, MR M A X (contextual ambidexterity) & W Ht&ad H 5
(Gibson & Birkinshaw, 2004). MBKNOREER, YRR ZIY B, M
fhEROPITME L ADTF & & LTIRDZTEZ D L) BR—A2HET LI L
ToH5 (AmanlIh, 2022, pd7)o D X 9 R CNREY 2 WA X 1% [E A AT
I DIZODREEBZERICH L TED X ) ICHFE 25T 5 502 Hkd %
ZEERWRICLIET Y A7 4% 70t A %45 | (Gibson & Birkinshaw 2004,
p.210) Z & THEBHEN D,

B, WENZZEAE LSRN 2R E ZHAEDELIEENA T v F
Al & (Hybrid Ambidexterity) &2 282052 H H D (Ossenbrink 322,
2019), kkAx %y A4 TOWAZIFLT LI TH 2D Tld B, 72721,
BRI 72 W) & OARAEZEFR & SR 22 Wi F) & O AT IIAH S B EH 234
LD H D, WA E OO TEHZIT) A =Ty — 3P RED
WA X LPEHTELWEERHT 20780 H S (Zimmermann 134>, 2020)

FLREIY 2R 2 OFEBUE, B O BEIHLS 2 A ORI R 178 25K O
bb, [ZOOHBEDBREMRT L) REHEST, 178, AICHEDLSHEA
HEDPH - TWAEE | X, £EWA2mA X (innate ambidexterity) & FFIE
5 (AmaniIa, 2022, p49). ZD L9 HEEOMICIZ, BORERL A b
L ANORRLEES), S 8%E, SRAFTRYE, HEAL S NIEESENEIT S
Nb, Tz, MADPWAXICREZEZRTERE LT, MO Tk,
WMIAR, A VARV T A MIOANFE Y ZTF LR ENPFZTFENTWS (Aman
132, 2022) 6
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3. MRIZOE—ILRICDOWVT

3. 1. E— I ZAHARICHTIEAZOHELER

L—IVA - REFTVRAY MR =T T4 Y IHRICBNTYH, W& OIS
HHPHET S TETVLE, SZIEBWTHHEIE, WEEL ¥ — ¥ XDWIRH
BB MRS L RO, B BEEOm . %2 K3,

EvansiZIZ* (1999) 2L uE, mL VS EREEAIMET L9, £ 0
AR E RN OBELZOREZ R T L) 1%k oT& 7, 72k 21E, B
ISR — 2O LE (B 1 FUTOERIMR) HE ARG — ¥ ARG % FH#IT 2
DWFEEAT) TR, MRFEHR Bl Py 7 A7) PHEET LY —E X
ERMTL2IENDH D, (HNDOFT Yy ZFRA T F x— 0 TlE, BBHERRPE Y
75— %, BETOMENEZEH L2AEEERY X7 ORZ 2R l%
BECEDBT FNAL AR EDF—ERAZ[ToTWAREELEI VD), 2F 1,
IR MYy — LTOY—EAHLHMSWGEHFR 2175720, BotaiHy
TSN ET 20— CAORMEIT) L) - TET

Z0 LX) nRRom, WlH—CA JFIIT7 75— —ER) LOMON
VOWEESIHEHMENTWDE, HAF v —F— AL H I T 5072 T,
77— —ERADAETo TEI7HEFIZE ST, 7Rt ¥7 (BT
BN —EADWGE) 27 v T v 7 (L) RO — ¥ 2 OW5E)
FIITEDHL W EDRIMEINTWSE, TO2OICBELRENIZRLY
20D EATI LT DI LETATI ALY FERY V=4 FF4 ¥ OB
ZHE, RO Y —C AR HEE L Lo EHEZ LId LIS LT
AN THb, ZOXHIICLIELIEMAEE L WH AT v —H— 2D &
b=V ZHREOW G 2ITH) e — VA —E ZADOWMFA X (sales-service
ambidexterity) &IFIEI 5 (AhmadiZ#, 2021),

Tt —NVA REAIAVIRNN=IF N k) VT, =TT 14 TWRIZB
Wi, BEFREZHERE (Customer Retention) 723 O i%E) & Hiii o %
% (Customer Acquisition) @72 DIFEBOMTIFL—FF734ELH B2 L
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D5 ST 72 (Arnold & Palmatier, 2011) o 2 @ 2 D3t — v AHHKIC L -
TELLHRPERWVIHETH 575, ZNENOHEIHIIRO SNLE 2 TR,
WAl HEREIZRZR D, S OIIFMEAHRORIE (2 21X, AR - KM - 20
A BEEOGIR) IARTH D 2O0DEFHOM TEFROBAFWIEL) B
2, WHOWEEHNENT L LS )R HOEHH»HL %o TLE ) WL dH
% (Nijssen (E7, 2017) o

Mz<, WREOEEL2ZVESNLHPHIHESOMWA X (ambidextrous
selling of new and existing products) b L I N TW5DH, ZhiE, FHH
WHOWT LA BHOWREOM S 247H) 2L THSH (Van der Borgh &
Schepers, 2014) . A2/ S Lidb— NV 28—V 2L 5 TR E 2
RFH O LA TH D255, FiaSRoe s ORI E D 2 1T Uz 3
REEAZSELY A2 HH Y (Atuahene-Gima, 1997) =)L 28—y Y2k 5
TRERLODObWI b H D, ZDO LI R A7 ZF ) B2 CTHIHM S OB,
ZHRoTWL I EHEE 2 D,

FROIHIZ, L= VAFRICB T 2WAXI2IE, F—EAREE—VR (&
V7)) OWMFIE R, MAFOBEMER & IBOBREROMA X, HIHE
OMAME R ERLLIATOLOP/EEN TS, Aman (2022) TN b
3005 A TOWMA X IIHN A IR SN TE 225, EBORFBIZBWTIZER
554 7OMAEPREEDLENTVDEZE2BEML VD, [WEFETEE R
BRI S &, IR E MR LERT 572010, BRSNS
Wigez il LCwvb, BEAAEE S BEORIE, KICZuxe) v 7eny
LD, FEMIIHLVEREZEEZDTL L L LI, MAMBOMEILT E=—
RIS Do BRI 5 WA AL B O3 0 O e 1R S & &
¥o —HTHEEMRE, F-CAEHZUEL, 7t XL o THI
52X | (Aman, 2022, p. 62)e DX 1T, — b ZAHEKIZ KD HILD DL
TOEEIN LD LB HBOBEREETH Y, ZNiImultidexterity (Ritter &
Geersbro, 2018) & EbNTw5,

72720, BHFRAEMEFRICIZ 2 a2k ) ¥ 7 BRI OBEEFOBGE D
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ZENTBY, HERMICIAROMZTTERIEEOERIIGZ 520D
EOBE, Wb —EXbEINLEEIOLNL, LA oT, —¥
A &=V ZOWH & L HEMEFE & A EROMA S IIEEANLEL) L H
bLEZOND, 1221, H—ERLL—VADWH X IZIEBHOILA) IZ3FEH
L. BEHER & A OMA S IIBAAR L HBE &) ) BEDIRAD 12
HEHLZME, RATHEEFERL ).

3. 2. MAIZEDE—IVRENTH+—T 2R

MF] & D — )V ADHRED 87 + —< ¥ ZIT5 2 BHEIZOW TR R B
LRRARENT WA, Jasmand (T4 (2012) (FEERICOIRYGOREFER N
BEY—C AL L=V ZADOWA EOFTE 217 L IR L 78 LIZIEDR
BEG2DDVNFERERT SE5 L/RLTW5, Gablerl3 (2017) 1, &—
WA EH—Y2AOMF] & IZHE LT, HEERNE t— IV AEROW ), 787 + —
RVA (F=CR - 2FVT4EE=NVA XT3 =<V R) OREFREIEEH
Mi#: (response surfacemethod) #HWTHE L TW5A, ToOfEE LT, &
550K OEBMR - 205 IE T 587 3+ —< v A (BFEREHF—E X
ZEANFA, E—VAEMEL—NVANRT+—< v R) BELl b L, Zo
OB E HITE WS, REABEICL ) ST+ = P APRL R L0552
7 7 DRIERIEEE S 2 EAVRE NI,

¥ 72, NijsseniI2» (2017) (&, IO&MmEELZ VT, BHEMSFRD, BE
HERFRES), N7+ —< Y ADOBRERET LTS, TOMRIZL D &, HEHE
FrRE) LB D B 5 b SR WIRHICTE LIRS E %5 2 &, B
FEiE ) LRI ORI KR E L o TH R ERRIITA B R IEORBED
RonpnwZ ens, BEMERRE & BRI OB % 5o 5 EEMEH
FINTwD, —HT, RO 2R R L TIT - 72811, BRHE
FEE ) & R SERHRE ST O W ) A3 5 7 B BRIC RIS RS KIS 7% 5 DI Tl
=<, BEERRRI O ) PHEMERE) XD b EORICARERESE %5
Z EDURENTz Nijssen I (2017) & Z OFERIZONWT, FRES LK
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MBOWMEEZTBI ETAZLICIEIX MDA L, BFEOBRIIRES
ZERAE L CHIB| 2 EOfERSE L D LT 520 HBANDOEFEGHIMEL DAL
THbHEVHIFERE LTWhH,

3. 3. MAIZENE—ILZAOERICAEALT

MY - BEEEOWA X Dt — )V 2AOFEBUCHMET A28 LTI, 7
AFINY) 22— T 7u0—F, K—=F+7+VFNY2— - -T70—F, +t—)
AT ANREY) T4 - T Ta—=FDIO0OHNNDH S (Carter I, 2014), 51 A
N 22— T7U—=FIIHEFICL D 0EOTRLENOEROEAERE 7 A
Y= A T4 EWZTWD, ZLT, TNERDDILDDY—T T4 V7
FHRRL TN T) ZLDFEREIC OV THRET LT3 (eg., Reinartz 375>, 2005),
K= 73V IN) 22— 770 —=FIF5E LE2RILT %L — IV AHKEO G
DR=FTF)FIZOVWTEEL TS (eg, Voss & Giraud Voss, 2008), +—
WA ANEY T4 -7 7a—FTlk, PL—FF7OWREEICEHLTEY
L=V ANR=Y UREDLHIZZD2DEM.TELHRE LTS (DeCarlo
& Lam, 2016) —4C, Nijssen !> (2017) & 2N SEEAFONFEDOREM & L
T, AAZI=NY 22— 7 70 —F IO MOV TIIMRE D2 &, R—
M7V AN a— - 77— FREAFOBEBIEH UFBBEEERICOWT
THICHE L TB 5T, BEHMR E A EGOREREICBITS ML=t 7
EioTnWinZ s, L= VA -S4 Y74 - 77Fa—FI1%, BALXV
OMFHNZE EE o TV AREMICH S Z L 2L TWD, Z LT, #RMHEHE

BIRSA vy 747 - AT AV MOHIERIC BT D EEHEFRRE ) & RS
HOWMMX 2 EDL I EEZEITEL TS,

=V A VEHADTF E 27 5 & 2 RTERIZO W TOMFRIZIEICFEL
WKL € 2 =2 Tb T2 (Amani32», 2022) 25, AHOHMIZHEWH
OB D B S 2 MAT 5. T T, L=V A=Y VAAOWH &
ZARTHBMOCIREH E LT, =287 —= X2 b, F—2F K-, BHERY) —
=27, =¥ X - L= VREL, TV NI VI ATALREPEITLN
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TV, T/, MG IO & MRS BB R 2 ER L vy T 7
T VAT AENES Z LT, prevention-focused THIRMEFFICHIT LA D Rt —
WA= 0 LT H BB OEMEE HD D T e TED LML T
Wk, EBHIZEFR—=Ya v - FRF2a=54 - -TEYT4 (MOA) 71—
LT—=212b 0%, MBI HERZ ML —= v 7 LEED R ED, W% et
FTAHIELWZEDMHEDOL—NVAEFRTLHILENTELLABRTVD, M
T, MRICBITEA /I R=Va VL, EF—TX¥—DTLA—FNy 7, TR
2B BB OERED, HEFEE @ poly-chronicity (—2 O R [l o> CH
Moy 2721785 L$5EM) LOMEEHIZEIYVH—ER - L=V ADW
MEZEDLIEEFFRML TV,

4. SHOKREIRE

ER o X952 & OREE OFATHIZRICE LTI, &30 27 DEWIEH

WCOREAEL 2\ X912, I &) HERHAL & 5% 2 41 5 B AL 2 5900 %
REER A & 2, WEHICEP T 200 & BRE IR 2 W Z2 R Y
BAZ DR X L W) MESREINTVD, IhbiE, I EHEROR
HMEEpif L LTwb,

= CHAR, BB LYEE GEH) 2% RIEIMICIIRERROMEHIC X ) K
Ep A/ R=vary (BR) Lh2ILHHY, HHOBERICX 2EROHE
HEHfHMIN s (5R, 2019). HH ERRZ 7T 2 REDPKR DT B
&N, ZN6OEH %) FARMOBRLIHE DN T » 2AORMGEA R L
W) & DFEBLEFERL BT A E I KRB E R %,

WA & DX — )V 2T BTG — VA 8= VAN E NS E LK
AR 2B TW B 72012, BRI ZENR, Mikekotis,
B %5 4 TOWHE OBEBROBENKIT TN D, ZDDIT, BT 2IEH)
ERY)TOLIICYW L LS & TRMWISTHEEIONT ¥ 2% & 2 TOMF
&R, HBENTHHT 2 &L THREERE LTNT Y 2% LB WA & 7 85
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HLINTODWHEEEDD D, 65T, SRIIEMWLFFMIEC LD, MK
WTED L) BERH L DR EPFEB IR TV L 00, BHHF I
DOHEZ LD X ) ITHTMEE TV L0, Ko hTHENOEAMNTZ &
DIHITEBLTVIO0hEEXRETHILRDLNS,

L& 3k

HRMEIT. (2019). (4 /7 X=v a3 y &AL UGS BEE LS ouGEES) &
At oMRRRRE. A2ER.
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